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For this first part of my introduction to Cat®

Magazine, I would like to focus on Eurasia. It’s
no secret that we have gone through some difficult 
periods and seen dramatic industry downturn. But,
as we do at Caterpillar, we adapt to change by
addressing challenges with innovative thinking,
fervor and passion. Thanks to that kind of dedication
and commitment, we have been able come
through this difficult period stronger than ever.

We have established our footprint, a solid reputation,
committed dealers and loyal customers. Our 
Eurasia dealers employ 4,500 people and serve

 160 locations, while supportingcustomers in 
ines and 15,000 engines. As always,26,000 machi
has been on our customers and our emphasis 

h is how our focus will remain.service, which

g strong growth this year, led by We are seeing
nfrastructure. Over the longer term,mining and in
s tremendous growth potential, hencethe region has

the need to leverage our strong position and takethe need to le
advantage of opportunities for profitable growth.dvantage o
Accordingly, our new corporate strategy givesccordin
clarity of purpose, defines what we must prioritize arity

Bert Heijligers,  
S3090 Scrap Shear 

Bert started working with 

Caterpillar in 2005 as Marketing 

Communications Manager for 

work tools in EAME. He now is 

a GCI marketing consultant for 

Caterpillar’s wide range of products 

for the waste, recycling, forestry 

and demolition industries. Bert has 

a bachelor’s degree in marketing 

communications and enjoys 

playing squash or spending time 

with his wife and two daughters.

Philippe Kunz,  
992G LH

Philippe joined the GCI marketing 

communications team to support 

dealers in the AME market. 

Today, he is active in the EAME 

segmented marketing work 

stream to support mainly the next 

generation hydraulic excavators. 

Philippe has an MBA from Hult 

in global business management 

and a Swiss Federal Diploma in 

marketing. A Swiss native, he 

enjoys wine tasting, discovering 

new cultures and traveling with 

his wife and two children. 

Francois-Xavier Saury,  
Mircogrid

Francois-Xavier has lead the 

EAME and CIS Microgrid business 

development efforts since 2015. 

He focuses on developing market 

awareness to investors, consultants 

and contractor firms, as well as Cat 

dealers in the hybrid Microgrids 

field. He has more than 22 years’ 

experience in the power generation 

industry and is a fully certified 

6 Sigma Black Belt. He enjoys 

mountain biking, gardening and 

traveling the world with his family.

Adrian Fairless,  
Hoses and Couplings Solutions

Adrian’s technical background 

began as a technician in his family’s 

business. He then worked with 

a British hydraulic distribution 

company before becoming area 

sales manager for Bosch Rexroth 

and an application engineer for 

Gates, where he worked with OEMs 

such as Terex, Volvo, Komatsu and 

JCB. Adrian joined Caterpillar in 

2014, as part of the EAME parts 

marketing team. Today, Adrian 

is a Senior Product Specialist 

for hydraulics. He made his first 

hose assembly at 10 years old.

WHAT INSPIRES OUR

Contributors

DEAR READER,

and focuses on how we must act and operate to 
remain successful. This applies to Eurasia like it 
applies to all regions where Caterpillar operates.

Much of that direction can be seen in the articles 
for this issue of Cat Magazine. Our main story 
covers Belgian rental specialist customer 
Vanlommel and how Cat S3090 shears, our 
biggest, are making light work of demolition.

Other articles focus on the new F Series compact 
radius excavators, a 992G front loader in Egypt 
with exceptional longevity and how we’re 
expanding Cat hoses and couplings sales efforts. 
Also, in South Africa, a Cat solar microgrid is 
saving a mining customer millions of dollars 
in diesel fuel costs. And, don’t miss Spotlights, 
which highlights the new Cat Magazine app and 
see what role the 320 excavator plays in the movie 
TRANSFORMERS: THE LAST KNIGHT.

Mumin K. Azamkhuzhaev,
CIS Region Manager
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D TOOL FOR A 
D CUSTOMER

THE NEW S3090 SHEAR

Vanlommel NV, based in Meerhout, Belgium, 
specializes in renting big machines, really 
big machines. “We start where the normal 
rental companies stop,” said Michael van 
Moffaert, CEO at Vanlommel. “There are 
a lot of companies renting machines up to 
20 tonnes and without the operator. We 
have machines available from 8 tonnes 
to 100 tonnes, including all the necessary 
tools and with experienced operators.”

Twenty years ago, Jo Vanlommel started the company 
with one machine and one operator. Today, there 
is a fleet of 120 machines that are mainly geared 
toward the road construction, demolition and 
earthmoving industries. The company is responsible 
for planning, dispatch and machine maintenance. 
Plus, they have 120 operators for those machines, 
as well as a team of five technicians who can work 
on customer sites or at the Vanlommel workshop.

“We believe it is much more efficient for the 
customer to rent a machine with the operator,” 
added Michael. “This way customers don’t have 
all the responsibilities when hiring their own 
operators, they get someone who knows the 
machine, and, when a project is complete, there’s 
no need to look for another job for the operator. 
Renting also means flexibility and only the need 
to pay for the machine for the hours needed.”

Meerhout
Ghent



Michael also told us that sustainability plays a big role in the 
business. Vanlommel is one of just a few rental companies to 
invest in hybrid machines – three Cat 336 hybrid excavators 
and two 352 hybrid excavators. “It was a big investment, but we 
believe customer demand for these types of machines will grow 
and be profitable since fuel consumption is about 25 percent less.”

FIT FOR THE JOB
Recently, Vanlommel also purchased a Cat S3090 shear at Work 
Tools and Service, the tools division of Bergerat Monnoyeur. 
Currently, the new shear is being used to help demolish 12 
cement silos in Ghent. The tool is fitted to a Cat 385 excavator 
and the project will take about two weeks to complete. The 
cleared land will be used for offices and apartments.

As usual, Vanlommel provided an operator for the job. “I have 
28 years’ experience as an operator and have my own business 
hiring myself as a freelance operator,” said Gerwin Wijs. “Even 
though I can operate any other competitor’s machine, I prefer 
working with Cat equipment because the machines are reliable 
and they help make my work easier. It’s the same with the Cat 
385 that’s coupled with the S3090. The combination is easy to 
operate and the maneuverability is perfect, I don’t need to use 
any force at all. For operators, Cat is the preferred brand.”

This new Cat S Series represents a new era in scrap and 
demolition shears. And, according to Bert Heijligers, Marketing 

Consultant for Industry & Waste Machines, the S3090 shear 
is designed with the customer’s bottom line in mind.

“The S3090 offers several structural reinforcements to 
better distribute cutting forces. A dual apex jaw design 
and a bigger jaw opening offer more strength and a 
more efficient cut. And, the new, patent-pending, bolt-
on piercing tip design effectively protects the upper 
jaw as it grips and travels down to the lower jaw.”

Bert also went on to say that the powerful reverse cylinder is 
optimally protected to allow for a lower profile shear design 
that improves visibility and the ability to work in tight spaces. In 
addition, a heavy-duty pivot group that can be tightened with 
standard tooling keeps the jaws aligned as wear occurs.

WHY DEVELOP NEW SHEARS?
Both Caterpillar and customers understand scrap is a valuable 
commodity. And, to be successful, customers need the right 
machines and tools to maximize productivity and profitability.

“In fact, Caterpillar has an extensive network of customers 
worldwide who use Cat equipment and tools like these 
shears every day in various applications. Our customers 
are a valuable source of information and help us monitor 
when and where we can improve our product lines. The 
S3000 series scrap shears are the successors of the C 

From left to right: Andre Huysmans, Outside 
Sales at Work Tools and Service Bergerat 

Monnoyeur; Michael van Moffaert, CEO 
at Vanlommel; Bert Heijligers, Marketing 

consultant Industry and Waste at Caterpillar; 
Jo Vanlommel, co-owner at Vanlommel; Cor 
Broeren, Industry and Waste at Caterpillar.

Dual apex jaw design – cuts 
efficiently, pushes material to the throat, 
doesn’t get bound in the apex.

Tapered spacers align blades to only 
contact at the edge – improves cutting 
efficiency 10%, minimizes wear.
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“We supply a complete range of Caterpillar work tools and have 
been working with Vanlommel for a long time. It’s an excellent, 
two-sided partnership. We do the adjustments, tool mounting 
and service or the re-conditioning of demolition tools, while they 
handle much of the general service. And, I think that an important 
part of the reason Vanlommel prefers to work with us is because 
Cat provides better, more durable tools than the competition.” ■ 

Additional details at: www.cat.com

Series and better meet the customer requirements of today 
in the scrap and demolition environments,” Bert added.

THE PERFECT TOOL, THE PERFECT PARTNERSHIP
Just as the S3090 is the ideal match for the Cat 385, so is 
the partnership between Vanlommel and Cat dealer Bergerat 
Monnoyeur. “We have always worked with Cat equipment,” 
said Michael. “The machines are reliable and robust for the 
heavy work they must deliver. Other reasons we buy Cat are 
the service provided after the sale and the after-market support. 
Bergerat Monnoyeur Belgium is an ideal partner because of 
their large network. They can be close to our customer projects 
and us. Technicians are available 24/7. And, the availability of 
work tools and parts is much better than the competition.”

André Huysmans, who has been in sales for more than 40 years, 
including his current position as Outside Sales at Work Tools and 
Service, the tools division of Bergerat Monnoyeur, had this to say; 

Rotator and swivel are field serviceable, and 
can be serviced while the shear is mounted.

Jaw is robustly constructed from a 
single, solid plate for absolute reliability.

Shear Forces
Throat 11746.0 kN
Tip 4754.0 kN
Apex 2513.0 kN

“I prefer working with Cat equipment 
because the machines are reliable 
and they help make my work easier.”
Gerwin Wijs – Freelance Operator
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EGYPT

A CAT 992G FRONT LOADER DEFINES ‘BU

Over the last 10 years Egypt’s cement industry 
has become one of the country’s most important 
commercial enterprises, thanks to the abundance 
of material at limestone quarries across the country. 
That drew the attention of foreign investors and 
multinational companies, which had a positive 
impact on the country’s economy. But there are 
other reasons, for the industry’s growth, too.

“We started seeing local demand increase after 2013. This is 
when the government began mega-projects for infrastructure, 
new residential buildings and expanding cities,” said Kamel 
Nassar, Mining & Key Accounts Sales Engineer with Cat dealer 
Mantrac in Cairo. “Another growth factor is that we are importing 
less cement. It’s a major advantage due to the increasing 
population here. It’s also an industry that requires huge numbers 
of employees, which helps support other businesses.”

Taking advantage of the cement boom is Cat customer Lafarge 
Holcim Egypt, which was originally named The Egyptian Cement 
Company. Owned by Swiris Group, it was considered one of the 
top ranked family businesses in Egypt and Africa. Lafarge Holcim 
also owns Orascom Construction, which is the largest private 
contractor in Egypt and Cat dealer Mantrac’s largest customer. 
Mantrac and Lafarge Holcim have been doing business together 
ever since the cement company first began operating in 1997.

“Right from the beginning, most of Lafarge 
Holcim’s fleet consisted of Cat machines. They 
started with two 777 off-highway trucks and 
a 992G wheel loader,” added Kamel. “Now 
they have 20 Cat machines that work quarries 
supplying material needed to make cement.”

A CAT 992G THAT WON’T QUIT
It’s an impressive fleet of large and small machines 
that are put to the test in a highly demanding 
application every day. Lafarge Holcim can mine 
and produce up to 10 million tons of material every 
year. But the real hero of this story is a 992G a front 
loader with more than 62,000 hours of production.

Cat 992 front loaders are well-known for performance, 
reliability, durability and a 24-ton payload. And, this 
machine works the quarry about 20 hours a day, 365 
days a year loading 11 Cat 777 trucks with limestone.

“Our 992 machines play a major player role in 
our process. But, many operators prefer to work 
with this one particular machine, rather than our 
other two 992G,” Kamel acknowledged.

REBUILDS MEAN LONGEVITY
Normally, a 992G like this would go through mid-life repairs 
at 10,000 hours, then full-life repairs at 20,000 hours. 
And, when the front loader reached 40,000 hours, Kamel 
says, “Most customers would not rebuild after that many 
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UILT FOR IT’

hours. But, the Lafarge team decided to trust Cat durability, 
Cat genuine parts and our technicians’ expertise. Even some 
of our Cat 777 dump trucks have exceeded 55,000 hours.”

This 992G has now performed three lifetimes worth of work. 
And, while Lafarge Holcim normally performs maintenance 
and minor repairs, more involved work, like the 992G 
rebuilds, are done by Mantrac. “Lafarge Holcim has excellent 
technicians. They were previously part of the Mantrac team. 
However, these major repairs require a specialized workshop. 
We have an excellent customer-dealer relationship that has 
grown over the past 20 years to become more of a customer-
consultant partnership. Our priorities are to assure reliability, 
productivity and the lowest operating costs with continued 
support through integrated solutions,” explained Kamel.

There’s no doubt the Lafarge Holcim fleet will continue 
to thrive and produce, regardless of how many hours 
are on their machines. Here at Cat Magazine, we look 
forward to giving readers an update on the contractor’s 
992G after it reaches its next milestone. ■ 

Additional details at: www.cat.com

LAFARGE HOLCIM’S CURRENT CAT FLEET:
• Three 992G • Two D9R
• Two 777F • One D10T
• Nine 777D • Four 972H

Also, an additional 992K wheel loader and two 236D 
skid steers have been ordered from Mantrac.
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CREATING A SOLAR MICROGRID
The solar microgrid will help power the mine camp, 
buildings for machine repair and maintenance, plus 
mining equipment and on-site industrial processes. But, 
what is a microgrid? François-Xavier Saury, EAME-
CIS Business Development Manager for Caterpillar 
explains, “A microgrid is any small grid that interconnects 
sources of electricity and loads. In this case, the 
source is solar and our load is the Otjikoto mine. 
When complete, we’ll have 250 groups each with 240 
photovoltaic (PV) panels covering about 14 hectares.”

François-Xavier also told us the area used for the 
PV panels is larger than normal. “The PV panels are 
attached to single axis trackers. They follow the sun 
from east to west throughout the day for the best energy 
yield. A large area is needed because these trackers 

A CAT SOLAR 
MICROGRID MAKES A 
MAJOR DIFFERENCE
How do you deliver cost-effective power to a gold mine 
in remote Namibia? Through a Cat solar microgrid. 
That is exactly what precious metals exploration 
company B2Gold is doing at its Otjikoto gold mine 
about 300km north of Windhoek, Namibia’s capital.

have a high tilt in mornings and evenings. Proper spacing 
is crucial so the panels don’t shade each other.”

RELIABLE POWER DELIVERY
The 7MWp solar field is in the Namibian bush, about 
4km away from the central electric power station. Power 
travels through overhead lines to work in conjunction 
with the mine’s giant, diesel-powered Cat generators.

“The idea behind installing solar is not to increase power, 
but to offset the cost associated with fuel consumption,” said 
Cobus van Schalkwyk, Operations Manager for Barloworld 
Power. It’s estimated that this grid will save 3.8 million liters 
of heavy fuel oil, thereby reducing genset operation by 3,170 
hours every year – a savings of nearly $2 million per year.

The system also uses more than 250, 25kW string 
inverters, rather than fewer 2MW central inverters. The 
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inverters change power from direct current (DC) to 
alternating current (AC). “The smaller inverters mean that 
should one go down, we are only losing 25kW of power, 
rather than 2MW,” added François-Xavier. Running the 
whole system is the Cat Master Microgrid Controller, an 
advanced technology suite for multiple energy sources for 
cost management, electricity storage and monitoring.

POWER BEYOND THE MINE
The Cat PV panels are guaranteed for 25 years. However, 
it’s unsure whether the mine will be active that long. “If 
B2G’s operation stops after 10 years, the PV panels will 
have another 15 years of life. And, I think it’s important 
to say that when B2Gold first began constructing the 
mine, they already had a couple of spare electrical 
incomers in their main switchgear labeled ‘PV Field’. 
So, they were somewhat visionary. They knew that at 

some point in the future, solar would be a game changer. 
That time is now,” François-Xavier concluded. ■ 

Additional details at: www.cat.com
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K

KA

POWER

REACH

• Originally from Finland, but now represents Great Britain
• A member of the British Powerlifting Union

• 2015 title holder (World Powerlifting 
Championships, Portugal)

• Record holder in the 300kg men’s multi-ply bench press

• Born and raised in the Himalayas (Nepal)
• Climbed Mt. Everest (summit) in 1999

• Led groups of climbers on various mountains such as 
Everest, Annapurna, Lhotse, Ama Dablam and Manaslu

• Part of the rescue team of the 1996 Mt. Everest disaster, 
which was turned into a film (Everest) in 2015

The line of Cat F Series compact radius 
excavators is built on four pillars of 
performance: power, agility, reach and 
safety. The F Series compact radius 
machines  consists of five different models, 
the M315F, M317F (wheeled) and the 315 
F, 325F (tracked), which are new to the 
market, as well as the 335F (tracked).

The F Series compact radius machines don’t 
compromise when it comes to delivering 
reliable performance. “These machines 
are engineered to work in space-restricted 
areas,” said Robyn Hatch, Marketing 
Communication Consultant for Caterpillar. 
“They are versatile, extremely maneuverable 
and deliver stability, power and exceptional 
lifting capacities, all in very compact design.”

With a wide range of configurations, the F Series 
compact radius offers important features, including 
zero tail swing, a heavy-duty undercarriage for 
safe, rock-solid stability as well as reach and carry 
capabilities that go far beyond expectations.

To introduce this line of innovative compact 
radius excavators, Caterpillar created a campaign 
as distinctive as the machines themselves. 
“We knew we needed to stand out from the 
competition,” said Robyn. “Our primary goal was 
for people to identify best in-class compact radius 
excavators with Caterpillar, not a competitor.”

The result is a campaign that has more of a 
focus on very quickly conveying the benefits of 
the machine with the use of athletes from high 
performance sports. “For example, our BMX rider 
represents the machines’ ability to turn in tight 
spaces. And, the Sumo wrestler characterizes 
stability,” she added. “We believe this is a step 
forward to stand out from the crowd, be aligned 
with our best in class performance positioning and 
appeal to existing as well as new customers.” ■ 

Additional details at: www.cat.com

325F
Engine
Engine Model Cat C4.4 ACERT™
Net Power (ISO 14396) 122 kW

Operating Weight 27,230 kg
Tail Swing Radius 1,720 mm
Ground Clearance 450 mm

LOOKING FOR 
MORE IMPACT?
YOU CAN WITH A  
CAT COMPACT RADIUS.
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HIROKI SUMI

STABILITY

• Top 40 sumo wrestlers in the world
• 1.93 meters tall
• Weighs 220 kilograms
• Having survived the Great Hanshin Earthquake in 1995, 

and several sporting injuries, Hiroki fought back to become 
a Sekitori (a wrestler in the top two divisions)

KALLE YLITALO-JAMES

ALSANG SHERPA
MATTI HEMMINGS

AGILITY

• Three time Guinness World Record holder
• Also in the Guinness Book of World Records 

for most number of cliffhanger spins
• Brand ambassador for GoPro®, Help for Heroes, 

Blue Peter and Britain’s Got Talent
• Helps disadvantaged school kids through BMX training

M315F
Engine
Engine Model Cat C4.4 ACERT with Twin Turbo
Net Power (ISO 14396) 112 kW

Operating Weight 27,230 kg
Tail Swing Radius 1,750 mm
Ground Clearance 370 mm

315F
Engine
Engine Model Cat C4.4 ACERT
Net Power (ISO 14396) 72 kW

Operating Weight 17,140 kg
Tail Swing Radius 1,530 mm
Ground Clearance 440 mm
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H O S E S  A N D  C O U P L I N G S

THE PERFECT 
BLEND OF FIT, 
FUNCTION AND 
RELIABILITY
FOR MIXED FLEET CUSTOMERS

Hose assemblies are vital for machines 

to run properly, safely and efficiently. 

That is why Caterpillar adheres to 

meticulous manufacturing practices 

and quality control when making these 

crucial parts. In fact, Caterpillar is 

the only worldwide mobile equipment 

manufacturer that designs and produces 

its own line of hoses and couplings.

“By engineering our own, we can design products that 
meet the specific needs of our equipment and the 
applications in which they’ll be working,” said Adrian 
Fairless, Senior Hydraulic Product Specialist Global 
Aftermarket Solutions division at Caterpillar. “For 
example, we can reduce the minimum bend radius for 
some hoses so they can be routed through and work in 
tighter spaces. And, industry figures show that 80 percent 
of hose failures can be traced to external effects, such 
as abrasion. As a result, we have developed products 
that are highly abrasion resistant and use optimized 
hose routings on machines to reduce that abrasion.”

It is that kind of knowledge that helped lead Caterpillar to 
create hose assemblies that exceed several key criteria 
for international standards. “Two key performance tests we 
conduct are for impulse cycles and abrasion resistance, 
like I mentioned before. For impulse cycles, Caterpillar 
tests according to the Society of Automotive Engineers 
(SAE) standards. Our XT-6 ES hose (which exceeds 
SAE 100R15) must withstand 500,000 impulse cycles 
without leakage or failure to meet the requirements of 

the standard. But we test all our XT hoses to 1,000,000 
impulse cycles, twice the industry standard,” Adrian added.

“And, when it comes to that abrasion resistance, we test 
to International Organization for Standardization (ISO) 
6945. Cat XT hoses perform 20 times better than the 
industry standard. The benefit of these tests being that 
the hose is designed to last longer in service versus 
a hose that just meets standard requirements.”

In addition, with the new XN series coupling, Caterpillar 
hoses do not go through a skive process, which 
refers to the practice of removing the outer layer of 
rubber from the hose before assembling the coupling. 
This process is time consuming, can lead to hose 
contamination and catastrophic failure of the hose 
assembly if not done correctly. A no-skive coupling 
is a simpler and safer hose assembly process.

This kind of exceptional attention to detail and performance 
is important, especially when it comes to reliability, 
longevity and customers’ bottom lines. Adrian shared an 
example from one of his customers in Egypt. “He was 
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changing hoses for the lift and tilt cylinders on his 980 
wheel loader every six to eight weeks using a locally 
sourced competitor’s product. He told me the original 
Cat hoses on the machine lasted about three years but 
bought hoses locally because of the price. Then we did the 
simple math. The more expensive Cat hoses are saving 
him money, reducing downtime and fluid costs. This was 
in May 2015 and the Cat hoses are still working today. 
He now uses Cat hoses and couplings exclusively.”

Despite working to expand sales, hose assembly availability 
is, as one might expect from Caterpillar, reliable and simple. 
“We are all about giving our customers options. Whether 
customers prefer to visit their Cat dealer, order by phone 
or online, have parts delivered or choose on-site solutions, 
we can do that,” acknowledged Adrian. “Having a best-in-
class product is an excellent differentiator, but providing a 
great service can make all the difference, especially in an 
emergency. A typical competitor would need to visually see 
the old hose assembly and identify the components needed 
before assembly and delivery. But, for Cat equipment, 
customers can simply provide the part number and the 

exact assembly can be made and delivered. This makes 
it much easier and quicker to work with the Cat dealer.”

Customers can also choose from ‘do-it-myself’ options and 
make their own replacement hose assemblies. Caterpillar 
offers four package levels, bronze, silver, gold and platinum, 
depending on the capability of the tooling equipment and 
the diameter of the hose that’s needed for the equipment.

“We can supply a range of tooling equipment along 
with the materials needed for making hose assemblies, 
specific crimp specifications and a comprehensive 
database of hose assembly part numbers so customers 
can simply and effectively make factory hose assemblies 
themselves,” said Adrian. “It’s all part of how we’re 
delivering unmatched reliability and support.” ■ 

Additional details at: www.cat.com

A FIT FOR COMPETITORS’ MACHINES
Caterpillar also has its eyes set on the competition. Because hose assemblies 
are used extensively on heavy construction equipment, there is a significant 
opportunity to increase parts sales for both Cat and non Cat equipment. “All 
major industry standards are covered with the Cat product line. Focusing on 
the customers’ full fleet allows Cat dealers to compete with the competition, 
as they too are focused on customers with mixed fleets,” added Adrian.
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FROM SITE TO SCREEN:  
HOW CATERPILLAR & TRANSFORMERS: 
THE LAST KNIGHT JOINED FORCES
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How did Caterpillar wind up joining forces 
with TRANSFORMERS: THE LAST KNIGHT? 
We went straight to the source for answers. 
Jessica Nunley, Global Marketing Innovation 
Manager at Caterpillar Inc., shares the 
back story – including three reasons why 
Caterpillar and TRANSFORMERS: THE 
LAST KNIGHT are a perfect match.

Q. HOW DID A CAT MACHINE END UP IN 
TRANSFORMERS: THE LAST KNIGHT?
A. It’s a long story – the whole process took 
more than a year and half from inception to 
completion – but the short version is this: We 
made a connection with the team at Paramount 
Pictures, who shared a list of upcoming 
movies with partnership opportunities. 
We saw TRANSFORMERS: THE LAST 
KNIGHT on that list, and we were sold.

Q. WHY? WHAT MAKES THE CATERPILLAR AND 
THE TRANSFORMERS MOVIE BRAND A GOOD FIT?
A. Three reasons. First, when you look 
at the attributes associated with the 
TRANSFORMERS franchise – qualities like 
strength, loyalty and protection – they line up 
perfectly with the Caterpillar brand. Second, 
the Autobots take on the role of partners or 
allies who help the hero of the movie rise 
to the challenge. At Caterpillar, we view our 
partnership with our customers in the same 
way. And third, as we develop new products 
for the jobsite of the future, we’re all about 
transformation. We want to help our customers 
change the construction industry for the better.

Q. HOW DID YOU DECIDE WHICH TYPE OF 
MACHINE TO FEATURE IN THE MOVIE?
A. It was our choice, and we picked 
an excavator because it’s a universal 

product. You’ll find Cat Excavators at work 
everywhere on the globe and in all kinds 
of applications. They’ve become one of 
our most popular products worldwide.

Q. CATERPILLAR IS USED TO WORKING 
ON CONSTRUCTION SITES. WHAT WAS IT 
LIKE WORKING WITH A MOVIE STUDIO?
A. There’s definitely an acute sense of urgency 
in the movie business, and we had to react 
quickly to meet Hollywood deadlines. For 
example, our excavator needed to be on site 
for two to three weeks for filming, and we 
encountered some challenges getting it from the 
factory to the set. Shipping a 20-ton machine 
around the world is a big deal – it’s not like a 
consumer product you can just ship overnight!

Q. ARE THE CHALLENGES OF WORKING WITH 
HOLLYWOOD MOVIES WORTH THE INVESTMENT?
A. Absolutely. We’re always looking for ways 
to reach a larger audience – those who have 
never done business with Caterpillar before – 
and being in this movie gives us a chance to 
introduce more people to the Caterpillar brand 
and to our products. One thing we love about 
the TRANSFORMERS movies is that they 
have great global appeal. That means we can 
market our appearance in the film around the 
world, but also customize our promotions in 
ways that make sense in different regions. ■ 

Additional details at: www.cat.com

“The Autobots take on the role of 
partners or allies who help the hero 
of the movie rise to the challenge. At 
Caterpillar, we view our partnership 
with our customers in the same way.”
Jessica Nunley, Global Marketing 
Innovation Manager at Caterpillar Inc
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What does this mean? Caterpillar recognised a gap in the 
wheel loader market for an option to suit customers needing a 
versatile, durable utility machine with good parts availability and 
low fuel consumption. The 950 GC was designed from scratch 
using proven Cat components and technology based on years 
of research into customer needs. Even the frame is new.

for customers in the current economic climate characterised 
by variable work opportunities and soaring costs.

APPLICATIONS
The 950 GC is built for applications such as plant hire, agriculture, 
construction and road building, materials handling and light 

Africa who have invested in this model include quarries and 
mines, storage yards, asphalt plants, government departments, 
construction contractors and plant hire companies among others.

“We have several Cat 950 GC units in the Barloworld 

is a perfect rental unit due to its competitive purchase price, 

reliability across all its products and nothing is omitted from 
any Cat machine that might compromise this reputation.

Performance is another priority for buyers as well as rental 
customers. Complex features that might not add value for 
price sensitive customers or rental users are excluded, 
but the design and components in the Cat 950 GC are 
combined to provide levels of productivity that compete very 
favourably with other 5 ton payload loaders in the market.

Equipment also offers industry beating value in terms of 
parts availability and technical support for the 950 GC.

950 GC VS 950H
The Cat 950 GC does not replace but rather complements 
the popular Cat 950H midsize wheel loader, which 
has an exceptional reputation for reliability, durability 
and performance in heavy duty applications.

“The 950H is designed for environments that require 24 hour 

“These customers focus more on total life cycle costs that impact 
their cost per ton. The 950 GC is better suited to customers 
seeking a lower acquisition cost for a machine that may work 
shorter shifts and will be valued according to cost per hour.

“The 950 GC is designed to be easy to operate, maintain 
and repair, without any compromise on performance. 
The machine is purpose designed to meet the needs of 
customers in the targeted segments using Cat legacy 
components that have been tried and tested for thousands 

The competitive price of the 
Cat 950 GC wheel loader 
takes nothing away from its 
reliability, fuel effi ciency and 
the fact that this gutsy machine 
provides best in class B-pin 
height and dump clearance.

BARLOWORLD EQUIPMENT
A value leader
The Cat® 950 GC wheel loader is simple to operate, reliable and productive. This machine comes at a 
competitive price with all the advantages of its Caterpillar lineage, but without the “trimmings”.
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POWER TRAIN
The Cat C7.1 engine provides a net power rating of 151 kW 

for fuel available in emerging markets. The Engine Idle 

An electronically controlled, hydraulically driven, variable speed 
cooling fan adjusts to meet the varying cooling requirements 
of the machine. This results in a reduced average fan speed, 
lowering fuel consumption, noise levels and radiator plugging.

The 950 GC’s power-shift countershaft transmission is 
designed and built by Caterpillar with high contract ratio 
gears, which means there are always up to three teeth 
in contact. These heat treated gears, complemented by 
heavy duty bearings, make the transmission durable 

Hydraulically actuated wet disc brakes are incorporated 

drives and specially heat treated bevel gears.

BUCKETS

walls and wider opening. Even less experienced operators can 

up cycles and saving fuel. A unique spill guard protects the 

The 5 ton wheel loader size class provides best in 
class B-pin height (4 188mm) and dump clearance, 
allowing easy loading of on-highway trucks.

The loader linkage is powered by a load sensing hydraulic 

system when required, improving machine productivity, 
conserving engine horsepower, saving fuel and reducing heat.

OPERATION AND MAINTENANCE
The Cat 950 GC cab has a mechanical suspension seat, 
low effort pilot operated implement controls and plenty of 
room. The windshield is designed to maximise viewing 
of the work area and air conditioning is standard.

Routine servicing is simple and safe with ground level access 
to numerous grouped maintenance and service points for the 

The Cat 950 GC comes standard with Cat Equipment 

gives machine owners the capability to track location, 
geofence machines and remotely monitor operating 
parameters such as hours, fuel consumption, idle 

and maintenance tool that guarantees maximum uptime.

across the spectrum of 5 ton loaders, coupled with 
low fuel consumption and the long life for which Cat 

 Additional details at: www.barloworld-equipment.com 

The air conditioned operator station features a mechanical suspension 
seat, straightforward hydraulic implement controls and excellent visibility.

Service points are conveniently grouped for easy access on either side of 
the machine.
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A POWERFUL TOOL
FOR TELLING CAT STORIES

GET ENGAGED, BECOME INSPIRED
CAT MAG ONLINE: NEW ISSUE
AVAILABLE NOW

GET
CA
AV

ONLINE

Why go digital? Studies have shown 
that printed magazines are still more 
popular and impactful than digital 
magazines. However, a multi-channel 
approach is an excellent way to give 
readers the tangible benefits of a 
printed piece, plus the convenience 
and accessibility of a digital tool.

Adding a digital option in addition to 
print will also allow the magazine to 
attract new audiences while enabling 
more interactivity and engagement with 
readers. Additionally, the app will make 
tracking and analysis possible. The 
goals are to learn what type of content 
peaks readers’ interest and how much 
time is spent with that content. That 
knowledge can then be used to improve 
and manage the magazine’s content.

A FUTURE CAT OPERATOR?
Meet, perhaps, our youngest Cat fan. He is the son of Alfonso Elifani, a 
small, but loyal customer. Even though Cat Magazine is translated into many 
languages, that doesn’t include ‘toddler’. Sorry, but please enjoy the photos. ■ 

Additional details at: www.cat.com

Suitable for Apple and Android devices, 
the Cat Magazine app is available in the 
App Store and through Google Play. ■ 

Register now at:  
http://catmagonline.com

Caterpillar, and Cat Magazine, are 
proud to announce the new Cat 
Magazine app in November 2017. 
 
The app is being launched 
through the Cat dealer network, 
which includes 35+ dealers, 20+ 
languages and 50+ countries.
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The highest payload and best safety features in it’s class. Excellent value for any hauling requirement. Integrate CAT® 

Connect into your fleet today, interacting with engine, transmission and implement control systems to help you take 

the guesswork out of equipment management. 

For more information visit https://www.barloworld-equipment.com/777e-off-highway-truck/ 
or call 010 040 7824
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BUILT FOR IT.™
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TACKLE YOUR CHALLENGES 
HEAD ON WITH THE BEST
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Get yours today, visit www.barloworld-equipment.com/cat-lubricants/ or call  010 040 3010 

Cat fluids, although designed specifically for CAT machines, offer improved life and engine performance across all 

machines. They are expertly engineered, designed, and tested through extreme conditions and applications. We 

have greases, coolants, and oils for specific applications and components.

USE HIGH QUALITY CAT OILS IN 
ALL OF YOUR MACHINES.

MORETHANMACHINES
TECHNOLOGY•MAINTENANCE•REPAIRS

RUN SMOOTHER WITH 

CAT® LUBRICANTS
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